Garrison was able to get
through to our people like no
one else. We thought we knew
it all, we were wrong.
ChevronTexaco

Garrison got more laughs than
Jay Leno and David Letterman
combined. The Houston Chronicle

Your presentation was the perfect
mix of a serious business based
message, along with a very funny
and engaging delivery.

Delphi Corporation

The presentations were engaging,
entertaining, motivational and
balanced with good substance for
take-away utilization. We look
forward to working with you in the
future. David Watts CIH, CSP,
Conference Team Leader,

Shell Oil Products US
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As a speaker, consultant, and entertainer, Garrison has
worked with some of the world’s most effective corporate
leaders and safety professionals from multibillion-dollar
industrial manufacturers to national associations. He has
a background in manufacturing, entertainment, telecom-
munications, and is certified in industrial instrumenta-
tion. Garrison started in a branch office of a Fortune 500
company at age 24 and was chosen to be department
head at corporate headquarters three years later. He
researched and designed processes for 38 company
locations nationwide developing and marketing safety
and environmental products still being sold in 30
countries. An experienced actor in films and a former
professional stand-up comedian, he has hosted PBS
television specials and national radio programs.

ommunicating Safety

This funny, insightful program combines relationship building with no-fluff motivation
and change to deliver real solutions in uncertain times. Garrison examines the
challenges of implementing safety procedures and shows how we can laugh at our
problems while using them as catalysts for success. This session covers a lot of
ground and provides no-cost, easily implemented, proven solutions that your people

can use right away.
Survey of top safety professionals: What the most effective do differently
How to create the willingness to excel in safety
Everything you need to know about know-it-alls
Presentation skills: How to get people to listen to you
How to communicate change to people who do not want to hear it
The truth about trust: Team building
Dealing with the motivationally impaired
Avoiding blame distribution
Getting buy-in and changing behaviors

How to be right without making people wrong
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You were simply an overwhelming hit! Your presentation hit

home with the audience in a very personal and introspective way.

Your comments will be remembered for

many years to come. When | summarized the conference
and mentioned your name, the crowd broke out into a
hellacious round of applause. Col. John B. Carleton, USAF,
MSC, Department of Defense

Your formula for effective presentations and the exercise
where you helped all of us improve was a highlight for
everyone. Your use of humor and real life examples held
our interest while still being very relevant. We are a rather
serious group but you had us entertained the whole time.
Ken Sample, Operations Standardization and Improvement
Audit Team, ChevronTexaco

| am writing to express our sincere appreciation for being
part of our Shell Oil products US “Health and Safety Day-
2004 at the Shell Learning Center-The Woodlands. The
keynote talk on “Getting Great Results-Turning Talent into
performance” and the after lunch presentation on “The truth
about success” were both well received and highlights
based on audience feedback. We appreciated your
preparation and planning to deliver the goods that we had
expected and discussed. The presentations were engaging,
entertaining, motivational and balanced with good
substance for take-away utilization. Both presentations
supported our conference theme centered on the delivery of
results. Again, thank you for your participation and energy
in making the day a big success. We look forward to
working with you in the future when opportunities arise.
David Watts CIH, CSP, Conference Team Leader,

Shell Oil Products US

Your presentation was outstanding. Thanks for making me
look good! Robert Bohli, Field Vice President,
American Express

Garrison kept them riveted... They constantly remarked that
he is one of the best they've ever seen. In the months since
your presentation, | still hear from the employees what an
impact you had on them. Richard Smith, Director of
Orientation, Nortel Networks

Your program was the best received in my 30 years in the
business. There are almost always one or two who find
something negative to say. Not this time—all positive
comments from those attending. Great job! Kelly Littlefield,
Vice President of Sales, Kirby-Smith Machinery, Inc.

We are extremely pleased with the results of your
presentations. All of the 16 locations gave you a big thumbs
up...Phil Riley, Training & Development,

Komatsu International



